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Bequest
Opportunities

Probable Donors

Planned 
gifts come 
to charities 
at the rate 
of $20+  
Billion 
annually

2



Agenda
n Baseline donor, financial and planned gift orientation
n Positioning your bequests in a development program
n How to start if you do not have a program

n Talking to your board
n Setting up a professional focus
n Setting up an expectancy society

n Types of bequest opportunities
n Marketing opportunities
n Examples
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“Planned Gift” Defined

“A voluntary gift, of any kind, in any 
amount, either current or deferred, 
that requires the assistance of a 
qualified volunteer, professional staff 
person, or the donor’s own advisor(s) 
to help complete the gift.”

(Robert F. Sharpe, Jr.) 
www.sharpenet.com

Bequests are the most common form of planned gift
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Life cycle giving
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Bequest Statistics 
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Bequests by Time and Organization
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Bequests overcome fears

n Fear of dying too soon
n Fear of living too long
n Fear of loosing control
n Fear of economic misfortune
n Fear of mental and/or physical disability
n Fear of taxes consuming assets

n The majority of bequests come from non-
taxable estates
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How to start
n You do not need to be an expert to do 

planned giving and bequest promotion

n You do need to have access to a competent 
professional and/or competent consultant to 
explore, design and/or implement planned 
gift strategies
n Revocable strategies

n Will or living trust

n I rrevocable strategies
11



How to start

n All bequests are 
n Revocable
n Do not qualify for a current charitable 

income tax deduction
n Do qualify for a future charitable estate tax 

deduction, if needed
n Current 2013 exemption $5,250,000
n Tax rate 40%
n Portability of exemption means a couple with an 

estate of $10,500,000 will not be taxed

n Represent future expectancy income 12



How to start 

n Identify a board member and/or local 
professional advisor to become a 
bequest champion and is comfortable 
talking about death
n Develop a story around a past bequest, 

how it developed and who was involved
n Develop and promote a bequest society
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How to start

n Develop and promote a bequest society
n Assign an appropriate name perhaps 

representing your history or a major 
benefactor

n Develop a society brochure
n Talk about your mission
n List ways to give
n Develop a membership form
n Provide valid contact information
n Put the PDF of brochure on your web site 14



Types of bequest arrangements

n 1. Bequest of specific $$$$$ amount or 
specific property
n Example:

n 2. Bequest of a specific percentage amount of 
estate assets
n Example:

n 3.  Residuum of specific amount or 
percentage
n Example: 15



Types of bequest arrangements
n 4. Contingent bequests

n Example:

n 5.  Life insurance beneficiary designations
n Specific amount or percentage
n New or existing policy

n 6. Retirement plan beneficiary designations
n Specific amount or percentage
n IRA, 401(k), 403(b), Roth IRA, Keogh plans
n Recommended because of possible double taxation
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Types of bequest arrangements

n 7.  Pay on death for bank accounts

n 8.  Transfer on death for investment accounts

n 9.  Bequest of life income (CGA) for another 
person
n Example
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Simple Marketing Opportunities
n 1.  Consider a bequest campaign to increase you 

living endowment

n 2.  Put - “Remember XXXXXX in your will or living 
trust and estate plan” on your letterhead.

n 3.  Put - Bequest wording examples on your web site. 
Be sure to include your exact name and tax exempt 
number in wording.
n Revise if you change your name or merge
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Simple Marketing Opportunities

n 4.  Print – Sample bequest wording flyer and 
send it to all attorneys and professional 
advisors in your area

n 5. Write – Separate articles on each type of 
bequest options

n 6. Write – Stories on bequests received
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Simple Marketing Opportunities

n 7.  Stuff – Bequest options flyer in gift thank 
you notes or receipts

n 8. Place – Bequest society brochures in a 
convenient place next to recognition plaques 
or on a brochure takeaway table

n 9. Web site – Put current Bequest Society 
brochure as a downloadable file
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Simple Marketing Opportunities
n 10.  Web site - Put downloadable file of bequest flyer 

developed for professional advisors
n Add a codicil example in print format

n See First Health example 

n 11. Web site - Put current list of bequest society 
members on your web site
n Alternative is a PDF download file of current and deceased 

members
n Add pictures of current members being inducted to society 

at your recognition event

22



Simple Marketing Opportunities
n 12.  Web site – Construct a mission video for your 

main page or development page which links to your 
support/  bequest /planned giving pages

n 13. Social media – Place a bequest story on your 
social media page
n See Bon Secours Facebook example

n 14.  Social media - Construct an estate planning quiz 
that drives inquires to your web site

Keep in contact with your bequest donors23



Web site providers
n Crescendo Interactive

www.crescendointeractive.com
n Various costs estimate $5,000

n Future Focus
www.futurefocus.net
n Set up $500, Annual $750, plus optional calculator 

n Sharpe Group
n www.sharpenet.com
n Various costs estimate $5,000, includes calculator

n Stelter Group
n www.stelter.com
n Various plans estimate $2,000 - $5,000

n Virtual Giving
n www.virtualgiving.com
n Various plans estimate $2,000 - $5,000 24

http://www.crescendointeractive.com
http://www.futurefocus.net
http://www.sharpenet.com
http://www.stelter.com
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Samples of bequest information
n The following slides show samples of web site and 

social media promotion of bequests

n I  have included the link (in Red) to each website on 
the sample pages, you will need to copy and paste in 
your browser

n These examples do not always represent what I  
would recommend for bequest development but 
represent a sample of what those in the hospice area 
are doing
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www.hospiceandcommunitycare.org/_additional-pages/planned-giving-guide.html27

http://www.hospiceandcommunitycare.org/_additional-pages/planned-giving-guide.html


www.hospiceandcommunitycare.org/_additional-pages/planned-giving-guide.html 28

http://www.hospiceandcommunitycare.org/_additional-pages/planned-giving-guide.html


www.hospiceandlifecarecenter.org/The-Foundation/LegacyGiving.aspx 29
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www.hospiceandlifecarecenter.org/The-Foundation/LegacyGiving/Bequests.aspx 30
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www.futurefocus.net/ firsthealth/scenario1.htm 31

http://www.futurefocus.net/firsthealth/scenario1.htm


www.futurefocus.net/ firsthealth/codicil.htm 32
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www.facebook.com/bonsecoursrichmondfoundation

Noah Children’s – the Hospice of Bon Secours Richmond Foundation
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www.plan.gs/Home.do?orgId= 823
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www.plan.gs/Article.do?orgId= 823&articleId= 432
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www.stjudeleg
acy.org/
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http:/ /www.stjudelegacy.org/GIFTbequest.php 37
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http:/ / thehospiceplannedgiving.org/?pageID= 127
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www.hospiceofmarion.com/
bequests.html
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